SAMPLE PLANNING MAP: GREG & MARY JONES

Quarterly Calls, Meetings if Appropriate

Annual Meeting with All Advisors

Calls to Make Aware of Important Activities/Events

Process

Prefers Advisors Doing Legwork for Them

Son Involved with Estate Planning

Widget Manufacturer: $14M Value '19
Portfolio: $5M Held in FLP

Business 401(k): $3M
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SAMPLE PLANNING MAP: GREG & MARY JONES

1. Values 3. Relationships
1.1. Taking Care of Family 3.1. Michael - Son, successful doctor 3.2. Elizabeth-
1.2. Youth education important Daughter -married to Ed- Spendthrift
1.3. Faith 3.2.1. Amy-young twins
1.4. Strong Work Ethic 3.2.2.John

3.3.Jane - Sister - Struggles Financially
2. Goals

2.1. Edu Funding for Grandchildren

3.4. Andrew--49% Business Partner

_ 3.5. Agnes--Mary's mom with dementia
2.2. Own Less Than 10% of Business by 67-

financially independent 2.3. Help Mary's Mom 4. Advisors

2.4. Fund Foundation to help after school 4.1. Harbour Wealth - Financial Advisor
programs where Mary works 4.2. Sam Sample - CPA

4.3. Johnny Smith - |D

4.4. Ben Bernanke - Banker

4.5. John Doe - Business Partner
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SAMPLE PLANNING MAP: GREG & MARY JONES

5. Interests

5.1. Health
5.2. Aging Dementia Issues
5.3. Swimming
5.4. Time with Family
6. Assets
6.1. Widget Manufacturer-$14mm value '19
6.2. Portfolio- $5mm--Held in FLP
6.3. Business 401(k)-$3mm
6.4. Real Estate
6.4.1. Home-$1.5mm

6.4.2. Business Property-$2.5mm (OXO, LLC)
6.4.3. Vacation Home (rental) $1.5mm

(Beach, LLC)

6.5. Cash--$1mm
6.6. Life insurance
6.6.1. ILIT: $1mm J&S
6.6.2. $500k cash VUL ($1mm DB)

. Process

7.1. Quarterly Calls, Meetings if Appropriate

7.2. Annual Meeting with All Advisors

7.3. Calls to Make Aware of Important Activities/
Events

7.4. Prefers advisors doing legwork for them

7.5. Son Involved with Estate Planning
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Learn more about
Matt, the book, and
explore additional
resources at

bigheartedbusinessowner.com

MATT PARDIECK

BIG-HEARTED BUSINESS OWNER

Opinions expressed are those solely of the author. All opinions are as of this date and are subject to change
without notice. The information has been obtained from sources considered to be reliable, but we do not
guarantee that the foregoing material is accurate or complete. The calculations presented are hypothetical in
nature, are used for illustrative purposes, and do not represent the performance of any specific investment or
product. Future performance cannot be guaranteed, and investment yields will fluctuate with market
conditions. While the author is familiar with the tax provisions of the issues presented herein, he is not
quaflified to Irender advice on tax or legal matters. You should discuss tax or legal matters with the appropriate
professional.

Scan to order
on Amazon.com
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